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Precedent Tansactions

Liability R esolution for F und Closur e

When/Why Hilco Was Engaged:

A fund had completed the sale of its final portfolio companies, but couldn’t close due to long-tail liabilities—including tax
indemnities—tied to prior asset sales. Counsel needed a way to resolve or offload those obligations without keeping the fund open
for years.

Challenge:

Roughly $25MM in cash was being held as collateral for open liabilities totaling around $20MM, some with potential multi-year
timelines. The fund needed a clean exit for its investors—but couldn’t wait for every indemnity to expire or resolve.

Hilco’ s Solution:

Hilco stepped in to acquire the collateralized cash and assume full responsibility for monitoring, defending, and resolving the
liabilities. By purchasing the exposure at a negotiated discount and supporting the transaction with trusted advisory insight, Hilco
created immediate liquidity and finality for the fund and its counsel.

Outcome:

The fund was able to fully wind down and distribute remaining capital, closing its books with no residual oversight obligations. Hilco
managed all future claims, freeing the GP and LPs from years of uncertainty and compliance tracking.

Assumption of Loan Exposur e to Enable Early F und Closur e

When/Why Hilco Was Engaged:

A fund was holding a small set of executive loans tied to stock compensation—a legacy exposure that technically wouldn't mature
until 2029, well past the fund’s intended wind-down. Legal counsel sought a solution to close the fund now, without waiting four
more years to resolve repayment.

Challenge:

The fund had made multiple loans to company executives who opted to borrow against their equity to cover taxes, rather than
selling shares prematurely. While the loan structure was sound, the extended maturity created an administrative and legal tail that
complicated final distributions.

Hilco’ s Solution:

Hilco stepped in to purchase the outstanding loan receivables outright, assuming all repayment risk and taking over the full timeline
for resolution. The fund received cash up front, while Hilco retained the opportunity—and responsibility—for future recovery.
Outcome:

The fund was able to close cleanly, distribute remaining capital to LPs, and avoid years of tracking, reporting, and managing residual
exposure. Hilco's willingness to price and purchase the uncertainty delivered immediate liquidity and long-term relief to fund
stakeholders.

Wind-Down of a Non-Core Business Division

When/Why Hilco Was Engaged:

A parent company wanted to exit a non-core business division that was underperforming. They needed a partner who could
manage the legal, tax, and operational complexities without reputational risk or delay.

Challenge:

The division required full wind-down across multiple states and systems, with vendor, employee, and customer dependencies. It had
to be done fast-and clean.

Hilco’ s Solution:

Hilco took full control of the wind-down process under a fixed-fee structure—managing governance, compliance, logistics, and
communication with stakeholders, all while preserving the company’s brand and business continuity.

Outcome:

The entire wind-down was completed within four months, under budget, and with no litigation or reputational fallout. Hilco
provided a single point of execution for a multifaceted closure.
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